
Your Agent Simon Pringle 
Proudly selling the Inner West’s finest homes..

“To give real service, you must 

add something which cannot 

be bought or measured with 

money, and that’s sincerity and 

integrity”

/simonpringleproperty

simon@collectivepa.com.au

0411 159 878

@simonpringleproperty



About Simon

Simon has enjoyed great success in Brisbane’s Inner Western suburbs 
throughout his 10+ years of real estate. After learning his craft in the first 8yrs of 
his career with Harcourts The Gap, the move to Urban Property Agents was the 

platform to elevate his individuality & boutique approach to real estate. 
Believing a tailored strategy is essential in building a campaign in this ever 

evolving & competitive environment of real estate sales.

“Simon’s length of experience with properties in The Gap, making it simple to 
assess accurate pricing and marketing strategy” – 35 Montrose Pl, The Gap

The behaviors & strong work ethic, coupled with his ingrained family morals, 
certainly keeps him ahead of the pack when exercising his exceptional 

negotiation skills.

“I had noted Simon around the suburb for many years and always open, happy 
and friendly. Simon helped me beyond the service provided by an agent. He sold 
the house quickly and treated both myself and the buyers with great respect” -

21 Kadina St, The Gap

Planned & strategic marketing is only one part of the process. An understanding 
of what the home has on offer, piecing it all together, then delivering it to that 

buyer is knowledge and expertise! Simon believes selling property with integrity 
and honesty are conscious choices- not rules. 

“We’ve bought and sold in Brisbane half a dozen times over the past few years 
and dealing with Simon has been the best experience with an agent we’ve had! It 

was a pleasure working with him” – 1 Kalimna St, The Gap

Clients are for life, not the transaction.



Awards Service Recognition
2019 - #3 Salesperson of the Year

2018 - #1 Salesperson of the Year 

2017 – Gold Recognition of Sales Performance

2016 – Gold Recognition of Sales Performance

2015 - Gold Recognition of Sales Performance

2014 - Silver Recognition of Sales Performance

2014 - Top Auction Lister

2014 - #3 Top Sales Consultant

2014 - Gold Sales Performance

2013 - Gold Sales Performance



Meet our Team

Rachel provides exceptional support to the team and 
manages the day to day administrative and marketing duties. 
Highly organized and efficient, Rachel confronts each task 
with precision and thorough research to ensure an accurate 
result every time. Rachel is an integral asset to the Collective 
Property Agents team.

Rachel MacLeod Administrative Team

Simon has enjoyed great success in Brisbane’s Inner Western 
suburbs throughout his 10+ years of real estate. After 
learning his craft in the first 8yrs of his career with Harcourts 
The Gap, the move to Urban Property Agents was the 
platform to elevate his individuality & boutique approach to 
real estate.

Simon Pringle Principal

Locals are passionate advocates of their community, often 
only moving between suburbs within their village. Many 
families stay for generations. Newcomers are welcome with 
open arms and fall in love with the lifestyle, and the good 
word spreads. sought after in the southeast. 

Ashley Horswill Principal

Mikki’s forward thinking and extensive knowledge in property 
management is derived from her 8 years of industry experience 
as well as owning a small portfolio of her own investment 
properties. Mikki is responsible for a large portfolio of 
properties in one of Brisbane’s most affluent suburbs whilst also 
managing a team of five people.

Mikki Van Dyk Property Management Director



Rob Buick Mortgage Broker
As a broker Rob has access to over 20 lenders, all 

established and reputable, and takes great care in finding 
you the right loan to meet your needs whilst saving you 

money, even if its with your very own bank.

rob@buickfs.com.au 0497 847 541

Eric Milliken Photographer

With 14 years of experience, Eric uses his rare combination 
of hands-on real estate expertise and marketing talents to 

provide agents and sellers with high-quality, refined 
photography and editing. 

eric@digitalre.com.au 0418 738 086

Katrina Gibbons Property Stylist

Katrina loves assisting people to realize the potential in their 
property and finds it thoroughly rewarding to help reduce the 

stress of presenting their property to achieve the best stressful 

situation.

katrina@stylushomestaging.com.au 0403 557 343

Meet our Team

Lou Piasecki Digital Marketing Coordinator



What to expect  
when we meet

During Our Meeting: With your permission, I would like to

deliver an agenda of points to cover off.

1. Tour your home with the opportunity to take notes 

2. Discuss your needs and your plan to move forward

3. Provide you accurate market research, with a 

determination of a comparable, achievable value of the 

home

4. Discuss a suitable marketing plan, tailored to suit your 

desired outcome and budget 

5. Answer any questions you might have about the process

6. Moving Forward - are you confident and comfortable 

with the direction and format I’ve delivered?

Questions for Simon

1.

2.

3.

4.



36/18 Gailey Road, St Lucia

Sale Price: $453,000
Attributes: 2 Bed, 2 Bath, 1 Car

16 Glenferrie Place, The Gap

Sale Price: $960,000
Attributes: 4 Bed, 2 Bath, 2 Car

4A Sherman Street, The Gap

Sale Price: $1,263,000
Attributes: 5 Bed, 2 Bath, 2 Car

24 Gavan Street, Ashgrove

Sale Price: $1,490,000
Attributes: 4 Bed, 2 Bath, 2 Car

9 Dandaloo Street, The Gap

Sale Price: $797,000
Attributes: 3 Bed, 2 Bath, 2 Car

Recent Sales



1027 Waterworks Road, The Gap

Sale Price: $640,000
Attributes: 3 Bed, 2 Bath, 1 Car

2 Shallmar Street, The Gap

Sale Price: $645,000
Attributes: 6 Bed, 3 Bath, 3 Car

7 Tylaw Place, The Gap

Sale Price: $1,320,000
Attributes: 4 Bed, 4 Bath, 2 Car

1 Teroma Street, The Gap

Sale Price: $715,000
Attributes: 4 Bed, 2 Bath, 2 Car

35 Montrose Place, The Gap

Sale Price: $690,000
Attributes: 4 Bed, 2 Bath, 2 Car

Recent Sales



Thanks Simon

We were very pleased with the Pre-Listing, Campaign Period, and Post

sales service we received from Simon and his team. He helped

understand the value of our property, recommended some quick and

easy things to fix to ensure best presentation of the house and garden

and we were under contract within a week! For the price that we

wanted. Simon's office even maintained the house and the gardens right

up until settlement, as our property was empty. Simon has been a no-

nonsense agent in all the dealings we have had with him and I wouldn't

hesitate doing business with him again.

9 Dandaloo Street, The Gap

Recommended - friendly, professional and adaptive

Simon was excellent from start to finish. Not only did he listen to what

we wanted, he was happy to tailor the experience around our

expectations. He was not pushy. He was very efficient. We had one open-

house with a very good attendance, and we had an offer in a matter of

days. We can’t recommend Simon highly enough.

1027 Waterworks Road, The Gap

Simon's attitude towards his work is next level. He helped us through

every aspect of our house sale, from getting it ready for market to

settlement. He came up with sensible solutions, kept us informed and

was always on time. I would recommend Simon Pringle as an agent and I

definitely will be contacting him for my next purchase or sale.

2 Shallmar Street, The Gap

Client Testimonials



Case Study 1

4A Sherman Street, The Gap

28 Buyer Inspections

6 Days on Market

2,554 Internet Hits

Simon was excellent from start to finish. Not only did 
he listen to what we wanted, he was happy to tailor 
the experience around our expectations. He was not 
pushy. He was very efficient. We had one open-house 
with a very good attendance, and we had an offer in 
a matter of days. We can’t recommend Simon highly 

enough.

“

SOLD
$1,263,000



Case Study 2

9 Dandaloo Street, The Gap

42 Buyer Enquiries

3 Days on Market

3,387 Internet Hits

“

SOLD
$797,000

Thanks Simon

We were very pleased with the Pre-Listing, Campaign Period,

and Post sales service we received from Simon and his team.

He helped understand the value of our property,

recommended some quick and easy things to fix to ensure best

presentation of the house and garden and we were under

contract within a week!



Find me online

FACEBOOK/SimonPringleProperty INSTAGRAM

linktr.ee/
simonpringleproperty

www.simonpringle.com

@simonpringleproperty



What is a Property Appraisal?

A key first step when you are considering selling is to have a property 
appraisal.  This is an easy and informal process that will provide you with an 
estimated market value of your property.

Appraisal vs Valuation

If you’re planning to sell your home or investment property, an appraisal is a 
complementary service from a qualified real estate agent with the aim to 
provide you with an indication of what your property is likely to sell for 
based on recent comparable sales.

A valuation can only be conducted by a qualified valuer and are often 
required in situations where a definitive value is needed. For example:
a buyers lender will, in most cases obtain a valuation on the purchased home 
prior to finance approval or a court may order a valuation as part of the 
process to resolve a property dispute.

A valuation will typically cost approximately $500 to $1000.



To prepare for this, in conjunction with the list below, we ask as many questions as we 
can:

Market Influencers:

• Local market data
• Wider market trends
• Similar properties - sold in the last 90 days
• Properties currently on the market

Plus, the following features of your individual property:

• Location
• Design and quality of the building 
• Size of the property
• Number of bedrooms / bathrooms
• Number of car spaces / parking
• Appearance of the property
• Condition of the interior including fixtures and fittings
• Proximity to amenities such as schools and parks
• Ease of access
• Renovations and structural condition of the property
• Areas for improvement
• Local zoning restrictions
• It's uniqueness and what makes it desirable

A summary of the findings will provide you with a comprehensive sales report on the 
local market with the estimated value of your property.

Property Value

1.

Book a day and time that 
best suits all 

homeowners to attend

2.

Typically some research 
will be done prior to the 

visit

3.

Post the appointment, a 
more accurate 

comparable value will be 
supplied

3 Steps to Getting a Property Appraisal



There are typically three key ways to sell a property in Australia:

1. Private Treaty occurs when a property is listed for sale with an asking 
price or a price range. Interested buyers make an offer to the agent.
Traditionally private treaty gives more control to the seller, they can 
take time to consider offers and negotiate until both parties are 
satisfied with the result. Many markets across Australia achieve the best 
results using this method of sale.

2. A real estate auction is a public sale of a property where prospective 
buyers gather to publicly bid on a property. If the property reaches the 
reserve price set by the seller, or if the seller is satisfied with the price 
and the spirited bidding, the property will be sold to the highest bidder 
in communication with the auctioneer. Within this method of sale, 
there are no provisions for building & pest or finance clauses, at the end 
of bidding, the successful bidder has purchased ‘unconditionally’.
A strict campaign period is one of the strong motivators for a buyer at 
auction! Generally a 4 week campaign will see the duration and sold on 
the 4th week. The urgency it creates, can sometimes prove to delivering 
a great result.

3. Selling a property by expression of interest / tender, these methods 
of sale are similar. They are essentially a type of closed or silent 
auction. Buyers are invited to submit their best offers by a closed date 
and time. After the closing date, the seller and their chosen agent will 
review the submitted tenders and accept, reject or negotiate with 
buyers to achieve an outcome both the buyer and seller find mutually 
agreeable.

This method of sale is traditionally suited to a higher end home or a 
commercial sale.

Private treaty – ‘For Sale’,  Auction, Tender / Expression of Interest

Methods Of Sale



‘You Can’t Sell a Secret’



Marketing Elements



3.  DECLUTTER AND REMOVE PERSONAL ITEMS

You want buyers to be able to visualise themselves in your 
property; to feel an emotional connection. It is hard to do this if 
all your knick-knacks and family photos are scattered throughout 
the property. This is not to say everything must go, it just needs to 
be refined.

Statistics show styling and preparing a property for sale could add between 5% -

10% to the final sales price. It can help attract more people and has a direct impact 

on the how quickly the property sells. Here are five simple and low-cost steps to 

improving your house or apartment for sale.

Preparing For Sale

1.  CURB SIDE APPEAL

Spending a few hours ensuring your property looks good from the 
street can pay dividends. It helps create a great first impression 
and sets the right tone. It is important this looks great throughout 
the duration of the campaign, as people drive by at all hours of 
the day and night. Even if you are not planning to sell 
immediately, a welcoming exterior is a wonderful thing to come 
home to each day.

2.  MAKE NECESSARY REPAIRS TO YOUR HOME

If you require cosmetic repairs to be carried out prior to selling, it 
is worth getting onto these early. For instance, if your kitchen or 
bathroom need a refresh, perhaps the walls need to be painted, 
you need new tiles or the floorboards need to be sanded, getting 
onto these jobs well in advance of your property going on the 
market is a smart idea.

4.  SPRING CLEAN THE ENTIRE PROPERTY

A sparkling property is a must have when selling your home. 
Spending time cleaning your property is time well spent - and 
yes, that does mean inside all your drawers and cupboards as 
buyers open these up for a peek inside.

5.  PROFESSIONAL STYLING

Professional styling can add 5%-10% to the final sale price of a 
property.  Please talk to us about who we recommend helping 
you.



The Property Campaign
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The Selling Cycle

Research 
your local 

market

Have your 
property 
appraised

Choose a 
sale 

method

Prepare 
your 

property 
for sale

Marketing 
of your 

property

Offers 
received

Contract 
signed and 

deposit 
paid

Property 
settles

Celebrate a 
great result

Contr

act

http://www.reiq.com/buying-selling/9-steps-to-selling-property/8-signing-time


Our team-orientated environment and supportive 
culture provide real advantages for our clients 

throughout their real estate journey. 

Ashgrove Office
1B/480 Waterworks Road, Ashgrove 

E: support@collectivepa.com.au
P: 3366 2724

Paddington Office
237 Given Terrace, Paddington

E: hello@urbanproperty.com.au
P: 3854 1881

Our Team



Questions for Simon

1. __________________________________________________

2. __________________________________________________

3. __________________________________________________

4. __________________________________________________

5. __________________________________________________

M: 0411 159 878
P: 3366 2724
E: simon@collectivepa.com.au


